


Harvard Capital’s thorough understanding of 
each client’s needs and objectives is the key to 
matching appropriate financing/leasing products 
to each client’s specific requirements. We listen, 
evaluate, and recommend flexible financing 
solutions at competitive rates.

There are many obvious reasons to work with 
Harvard Capital for your next financing. Here 
are a few of the best:

One Convenient Source: Harvard Capital is 
your single source for all of your equipment 
financing needs.

Simplicity: Equipment financing does not have 
to be complicated. We keep the process simple.

Competitive Pricing: Competitive pricing and 
creative structures.

Flexibility: Tailored financing products to meet 
your specific needs.

Equipment Types: The capacity to finance a 
broad range of equipment types. Harvard Capital 
can finance any type of equipment.

We recognize that our client’s needs vary 
depending on the nature of the business and 
their objectives for the equipment to be financed. 
Harvard Capital’s equipment financing solutions 
produce a wide range of benefits.

Benefits of Harvard Capital’s 
Financing Products

Preserves Cash: Pay only for the use of the 
asset, not the ownership; avoid tying up capital 
in assets, keep capital to build your business.

Preserve Liquidity: No down payment – up to 
100% financing.

Cash Flow/Budgeting: Receive longer-term, 
fixed-payments and potentially lower payments; 
the equipment pays for itself.

Alternate Source Capital: Existing bank lines 
of credit are not impacted.

Off-balance Sheet Source of Funds: Improve 
ROE, ROA and many other financial ratios by 
utilizing lease financing instead of borrowing.

Tax Advantages: Lease payments may be 
expensed depending on the structure of 
the specific financing. Leasing helps avoid 
Alternative Maximum Tax.

Equipment Obsolescence: Avoid the risk of 
owning and disposing of equipment that is 
no longer technologically useful or valuable. 
Upgrade, trade-in and return provisions provide 
maximum flexibility.

Flexibility and Convenience: Many services 
such as insurance, maintenance and taxes can 
be included in the lease payment.

Avoids Capital Budgeting Constraints: 
Acquire needed equipment outside of the 
capital budget. Lease payments usually are paid 
out of the operating budget.

The Facts About Leasing

Over $240 billion financing annually in  •	
the U.S.

Over $550 billion worldwide•	

85% of all U.S. companies utilize lease •	
financing

33% of all equipment is financed through  •	
lease financing

Equipment Financing Products

Operating Leases•	

Capital Leases•	

Equipment Loans•	

TRAC Leases•	

Why Finance With  Harvard Capital?


